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Detail Seeker / Analyst


Emotions less important than facts


Looks for clear rational arguments


Financially astute and focused


Likes to think things through


Likes plenty of clear and relevant facts





Harmony Seeker


People person


Low risk taker


Will not be rushed


May be intimidated by hard sell


Will need to trust the sales person





Excitement Seeker


Loves new projects


Poor eye for detail


Not a ‘finisher’


Driven by emotion & excitement


Likes to talk and meet new people


Easily distracted





Results Seeker


Wants outcomes and results


Profits & bottom line v. important!


Does not like too much detail


Feels superior


Challenging


Does not like to ‘faff’ around

















